
Interested in making a few extra dollars?  Like $100 extra dollars? 
Start a new a business called “Adopter’s Pet Sitting Service.”
Offer your adopters a convenient and alternative ‘home’ for when the adopter leaves on vacation or business. This extra customer service will help build a long lasting relationship with the adopter and rescue group organization.   
Offer this service during the adoption by adding it to your adoption contract. An effective phrase may be, “BCAA welcomes your dog into rescue while you are away. Please consider this loving service that will provide a safe, nurturing environment while you travel….contact your foster home for further details. After all, who knows your dog best?”  If you live too far from the adopters, you may want to pair up with a colleague who lives closer to the adopter and who can offer an exchange of such services. 
Start by contacting local kennels and find out how much they charge to take an animal in.  For example the low-end kennel charges $15 and the high-end kennel charges $30, choose a midline rate like $20-$23. 
All fosters know how hard it is to say goodbye; therefore, proposing pet-sitting will make that heartbreaking goodbye a little easier. Besides, the dog is already at ease in the foster home and will probably be happy to see their old friends.
Many adopters will be grateful for this service after the adoption. This will be quite an attention getter article in your newsletters or announce this service to your e-groups list of past adopters and supporters! 
**Check your local city and town ordinances regarding number of dogs at one location.** 

